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Corporate Summary
ITParade minimizes the cost of aquisition for refurbished technology
from a five-year-old network of computer, networking and telecom
dealers.

Benefits of ITParade
ITParade pro-actively promotes your hardware Request to the largest
network of refurbished computer networking and telecom dealers,
worldwide.

ITParade Request Process
With your exclusive Request we are able to create the optimal
competitive bidding process...on equipment from Cisco, Sun, HP,
IBM, Compaq, Nortel and over 150 other manufacturers.

ITParade Exchange

Industry Recognition
We are recognized as the IT leader in re-marketing by:

♦ Widespread dealer participation.
♦ Forrester Group analysis.
♦ Our clients:  Sun Microsystems, AT&T, Compaq, Baxter,
             Diamond Rubber and many more.
♦ Our partners:  Yahoo and GE Capital.

With over 10,000 products in our database ITParade operates the
world’s largest IT Exchange.



Minimize Total Investment
We have hundreds of participating dealers. This allows you to
maximize your exposure within the used IT marketplace. You reap the
benefits of ITParade’s multiple dealers by minimizing your
expenditures due to competitive bidding.

More Benefits of ITParade
♦ You deal with pre-qualified bidding dealers...No Brokers.
♦ ITParade offers hardware guarantees.
♦ 90 day up to one year warranties are offered on many of the
              items in our database.
♦ Escrow services for transactions over $5,000.00
♦ Typical delivery time is between four and six days.

Simple Process
Buying IT equipment through ITParade is quick and easy to
understand.

1.  Post your Request or place an order in the Exchange.
2.  Set a maximum price or make an offer on an item in the Exchange
3.  Select a vendor or vendors from whom you wish to purchase
             IT products.

There is no obligation involved if the pricing isn’t lower than your
maximum bid.



Bidder Participants

Typical Transaction
1.  An international telecommunications company posts a Request
               for Cisco and Bay Networks requirements.
2.  Maximum price is set by the seller.
3.  Once a vendor is selected payment and shipping are arranged.
4.  Payment is received by escrow.
5.  The vendor releases the equipment for shipping.
6.  Upon inspection of the equipment, payment is released.

Our dealers are companies with revenues up to and exceeding
$130 million annually.  We also deal with companies specializing in Unix
servers, Networking equipment, telecom technology and other
high-end IT hardware.

See Results
♦ Monitor bidding.
♦ Receive notification via e-mail of technical questions regarding
               your  listing(s).
♦ Receive notification via e-mail of ongoing dealer bidding.

Get Started!
Cuntact us directly for assistance:

919. 388. 9993

www.itparade.com
(click on Recover)


